Managing Cashflow Guides
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Cash keeps business in business. However
healthy the order book and profit margin, if a
business runs out of cash it won't be able to pay Pl3
its suppliers, its wages, or its overheads and it '
will fail.
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5. Remember, early communication is key — if you
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e Are you sure that none of your customers are
having financial difficulties that might make
them pay you late, or not at all?
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8. When cashiflins short


http://www.creditmanagement.org.uk/berrguides.htm

NEW! Credit Services Provider — Your details could appear here
— Email cashflowguides@icm.org.uk for further details
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